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Jindal Stainless Ltd (JSL) is a leading and well-established player in the
Indian stainless steel industry, renowned for it's diversified product range,

strong global presence, and commitment to operational excellence. Jindal | CMP (17-11-2023) 506.85
Stqirjless Ltd. Pre§ents a com pe!ling invest.ment opportu ni.tg with it's 52 Week High/Low 541/165.55
dominant position in the Indian stainless steel industry, strategic expansion
plans, merger prospects and a focus on operational efficiency. Face Value 2

Market Cap (In Crs 141,736
Geographical Presence: JSL maintains a robust domestic and international p( )
presence. In FY21, 78% of it's operations were based in India, while 22% were | Enterprise Value (In Crs) 46,062
conducted outside India. The company operates an Indonesian | nge JsL
manufacturing facility and has established 1k international sales offices in
the United States, the European Union, the United Arab Emirates, Russia and | BSE 532508
Vietngm. JSL's major export markets encompass Europe, South East Asia and Bloomberg JDSL:IN
the Middle East.

Sector Iron & Steel
Manufacturing Capabilities: JSL operates a state-of-the-art stainless-
steel plant in Jajpur, Odisha, sprawled across approximately 800 acres. The
plant boasts a steel melting capacity of 1.1 million TPA and is equipped with a
captive power plant of 264 MW, a ferro-alloy plant with a capacity of 0.25
million TPA, and a CRAP (Cold Rolled and Annealed Pickled) plant capable of SEP23 | JUN23
processing 0.45 million TPA. Promoter 5794% | 57.95%

'O, O,

Planned CapEx: To further enhance it's capabilities, JSL is in the process of Fil T || e
expanding it's facilities, increasing the melting capacity at it's Jajpur plant | DIl 5.42% 6.01%
fl:om. ‘1.1 mi.llion TPA- to 2.1 million TPA. This equnsion- also includes a [ p e 13.26% | 13.84%
significant increase in HRAP (Hot Rolled Annealed and Pickled)and CRAP
capacity among other improvements. Others 0.01% | 0.00%

Integration with Associate Companies: JSL's operations benefit from
strategic integration with associate companies. Jindal United Steel Ltd owns
a 1.6 MTPA hot strip mill that converts SS slabs produced by JSL into HR coils, | (%) 1M 6M 1Yr
while the coke oven plant is owned by another associate entity, Jindal Coke 5 - " -
Ltd, which supplies coke and coke oven gas. 11y 20 Wle|| Ehashy || dhitkd
JSL 8.30% | 80.76% | 195.63%

Initiatives for Operational Efficiency: JSL has undertaken numerous
initiatives to optimize operational efficiency, including the installation of
railway sidings within the plant to reduce freight costs and lead times.
Additionally, increased use of liquid Ferro Chrome and the partial

substitution of expensive propane with coke oven gas have led to substantial | P/E 15.8
operational cost savings. The strategic location of the plant in Odisha P/S 1.08
provides a competitive advantage due to the presence of 93% of India's )
chromite ore reserves in the region. P/B 3.15
Financial Initiatives: JSL has made several noteworthy financial moves, | Pebt To Equity 043
including the allotment of convertible equity warrants to Virtuous Tradecorp | ROE 19.10%
Private Limited (Promoter Group) and Kotak Special Situations Fund,

demonstrating confidence in it's growth potential. The company has also ROCE 20.8%
undertaken early redemption of NCDs and successfully exited from | pividend Yield 0.30%

Corporate Debt Restructuring (CDR), reinforcing it's financial stability.
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Q2 FY 24 Result Update

Q2 FYa2u Q1 FY2y Q2 FY23 Q00 YOY
Sales 9797 10184 8751 -3.80% 11.95%
EBITDA 1231 1192 685 3.27% 79.71%
EBIT 1149 1081 537 6.29% 113.97%
Net Profit 764 738 347 3.52% 120.17%
EPS oL 9.06 6.72 3.75% 39.88%

Result Highlights

Jindal Stainless reported robust financial performance compared to the previous quarters. Sales for Q2 FY2l4 stood at Rs 9,797
crores, exhibiting a slight decline of 3.80% compared to the previous quarter (Q1 FY2l), but registering an impressive year-on-
year (YOY) growth of 11.95% from Q2 FY23. The company's EBITDA for Q2 FY24 was Rs 1,231 crores, marking a 3.27% increase
from Q1 FY24 and a remarkable 79.71% surge from Q2 FY23. This substantial growth in EBITDA reflects Jindal Stainless' efficient
cost management and improved operational performance. Net profit also demonstrated positive momentum.

The financial performance of Jindal Stainless across the three quarters of FY2l4 underscores its consistent growth and resilience.
While Q2 FY24 experienced a marginal decrease of 3.8% in sales compared to Q1 FY2l, it recorded an encouraging 11.95%
growth compared to Q2 FY23, demonstrating the company's ability to capture expanding market opportunities. The EBITDA for
the same period displayed a positive trajectory, increasing by 3.27% QOQ and a remarkable 79.71% YOY. This consistent
financial performance positions Jindal Stainless as a key player in the stainless steel industry, showcasing its strong revenue
generation and profitability.

Market Resilience Amid Global Challenges: Jindal Stainless has exhibited market resilience by maintaining sales volumes and
exploring new markets despite challenging macroeconomic conditions and weakened global demand. Through continuous
innovation and strategic initiatives, the company has sustained its position, underscoring its adaptability and forward-thinking
approach.

Strategic Capacity Expansion: The successful commissioning of incremental capacity in its Hot Strip Mill in Jindal United Steel
Limited (JUSL) reflects the company's alignment with the "Make in India" initiative. This strategic move not only boosts its
production capabilities but also signifies a commitment to national growth and self-reliance.

Sustainability and Responsibility Recognition: The company's noteworthy achievements in energy efficiency and carbon
reduction initiatives, along with its membership in "Responsible Steel," demonstrate its commitment to environmental and social
responsibility. These initiatives showcase Jindal Stainless as a responsible corporate entity with a focus on sustainable business
practices.

Domestic Market Confidence: Jindal Stainless remains confident in the growth of domestic stainless steel demand, driven by
economic activities, infrastructure projects, and various segments like ethanol, petrochemical, water treatment, and nuclear.
This confidence signals the company's optimism about the country's industrial growth and its readiness to cater to the evolving
demands of the domestic market.

Continuous Engagement with Government Ministries: Jindal Stainless' active engagement with various government
ministries, including the Steel Ministry, Commerce Ministry, and Finance Ministry, underscores its dedication to addressing
challenges related to Chinese imports and advocating for favorable industry-specific policies. While significant policy changes
have not yet materialized, the company's persistent dialogue with government bodies shows its commitment to shaping a more
conducive regulatory environment for the stainless steel sector.
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Highlights

Operational Performance and Capacity Expansion: In Q2 FY2U4, Jindal Stainless achieved satisfactory volumes,
primarily driven by robust domestic demand in sectors like stainless steel, including pre-festive demand in the
automobile and consumer-facing segments. Furthermore, the company successfully commissioned incremental
capacity in its Hot Strip Mill in Jindal United Steel Limited (JUSL), reaching a total capacity of 3.2 million tons in Odisha.
This capacity expansion aligns with the "Make in India" initiative, reflecting Jindal Stainless' commitment to
enhancing its production capabilities to meet growing domestic demand.

Export Challenges and Impact of Imports: Jindal Stainless faced challenges due to challenging macroeconomic
conditions and weakened global demand, which led to pricing pressure and impacted export volumes. The unchecked
inflow of subsidized and substandard foreign imports, particularly from China, disrupted the level playing field for
Indian manufacturers, including micro, small, and medium-sized enterprises (MSMEs). This situation highlights the
need for measures to address unfair competition and protect the interests of domestic stainless steel producers.

Financial Performance and Credit Rating Upgrade: Jindal Stainless demonstrated consistent improvement in its
financial performance. In Q2 FY24, the company achieved a 26% YoY increase in volume and steady QoQ
performance, with standalone revenue rising by 14% YoY to Rs. 9,720 crores. Notably, the company's EBITDA and PAT
increased by 54% and 74% to Rs. 1,070 crores and Rs. 609 crores, respectively, on a YoY basis. This impressive
performance led to a credit rating upgrade from CARE, which raised the company's credit rating from AA- to AA. The
upgrade reflects Jindal Stainless' financial strength and stability.

Research and Innovation and Skill Building: Jindal Stainless is actively committed to driving innovation in the
stainless steel sector and enhancing its research capabilities. To achieve this, the company has partnered with IIT
Bombay to establish a chair professorship, furthering research in industrial processes and product technologies.
Simultaneously, the company is focused on skill development through the Stainless Academy initiative, which
conducted 25 fabricated training programs across various Indian states in Q2 FY2L. These initiatives underscore the
company's dedication to continuous improvement and nurturing talent within the organization.

Indonesian Subsidiary and Interim Dividend: The board of directors of Jindal Stainless has taken steps to address
unfavorable market conditions by approving options to explore selling, liquidating, or divesting the equity stake in the
Indonesian subsidiary, PT JSI. This decision reflects the company's focus on optimizing its portfolio and resources. In
terms of shareholder returns, the board approved an interim dividend of 50% of Rs. 1 per equity share for FY2l,
amounting to approximately Rs. 82.34 crores, underscoring the company's commitment to delivering value to its
shareholders.

Balance Sheet, Debt Reduction, and CAPEX Guidance: Jindal Stainless has made remarkable progress in
strengthening its financial position. The company achieved a 27% reduction in standalone net debt to Rs. 2,149 crores,
indicating a considerable improvement in leverage ratios. Moreover, the company provided guidance on its CAPEX for
FY2u4, estimating it to be around Rs. 3,200 to Rs. 3,300 crores. A substantial portion of this CAPEX has already been
spent, showcasing the company's strategic investment in enhancing its production capabilities.

Digitization and Government Approach Regarding Chinese Imports: Jindal Stainless demonstrated its
commitment to innovation and technological advancement by executing a groundbreaking live shipment transaction
through electronic bills of lading (EBLs) powered by public blockchains. This achievement makes Jindal Stainless the
first Indian corporate to use this technology in its operations, highlighting the company's dedication to modernization
and efficiency. Regarding government policies, the company has actively engaged in dialogues with various
government ministries, including the Steel Ministry, Commerce Ministry, and Finance Ministry.

Domestic Stainless Steel Demand: Jindal Stainless remains confident that domestic stainless steel demand will
continue to rise, driven by economic activities, infrastructure projects, and various segments such as ethanol,
petrochemical, water treatment, and nuclear. This expectation reflects the company's positive outlook on the Indian
market's growth potential and its role in meeting the country's evolving industrial and infrastructure needs.
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Future Expansion Plans and Capital Allocation Framework: Jindal Stainless is actively considering future
expansion plans beyond FY24, which are expected to materialize in FY25 and FY26. While the details of these plans are
yet to be finalized, the company intends to announce them in the next quarter. These expansion plans are separate
from the FY24 CAPEX and may encompass various growth initiatives in alignment with the company's strategic
objectives. Additionally, the company is evaluating its capital allocation framework to ensure that its resources are
optimally allocated, with a focus on research, innovation, and sustainability while optimizing operations for long-term
growth.

BIS Certification and ESG Initiatives: Jindal Stainless has taken significant steps towards ensuring product quality.
The company secured certification for three grades (N5, N6, N7) introduced by the Bureau of Indian Standards
exclusively for stainless steel used in utensils and kitchenware applications. This certification ensures consumer safety
and hygiene, emphasizing Jindal Stainless’' commitment to product quality.

Product Markets

Automobiles

Strong Demand owing to
pre-festive production
increase

Process Industry

Positive outlook in Q3
owing to enhanced project
activities in Ethanol/
Petrochemical, Water
treatment and Nuclear
segments

1 JISLA

JINDAL STAINLESS

Infrastructure

Robust economic activities
with strong growth potential
in structural applications.
Demand from Lifts and
elevators to be bullish

Railways

Strong demand for

Wagons owing to increasing
orders from Railways.

Focus on coaches

continue to support demand
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Story Through Charts
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Technical Outlook
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Jindal Stainless Ltd has experienced a breakout following the formation of a cup and handle pattern, indicating a
potential shift towards a bullish trend in the market.

The 5DMA>10DMA>20DMA>50DMA>100DMA>200DMA shows strong bullish momentum in the stock on both higher
and lower time frames.

Also, Daily and Weekly RSI above 60 suggest bullishness in the stock.

Moving Averages Days Simple Moving Average Dx'ponentlal
Moving Average

5 484.83 485.51
10 L472.64 476.10
20 L461.12 468.69
50 470.67 457.76
100 430.62 427.41
200 358.38 36993

R1486.11 S1454.79

Pivot 470.45
R2 495.79 S2445.11
R3511.45 S3429.45
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Disclaimer: This report has been prepared by the research department of Invasset, is for information purposes only. This report is
not construed as an offer to sell or the solicitation of an offer to buy or sell any security in any jurisdiction where such an offer or
solicitation would be illegal. Invasset have exercised due diligence in checking the correctness and authenticity of the information
contained herein, so far as it relates to current and historical information, but do not guarantee its accuracy or completeness. This
Document may contain confidential and/or privileged material and is not for any type of circulation and any review, retransmission,
orany other useis strictly prohibited. This Document is subject to changes without prior notice.

The opinions expressed are our current opinions as of the date appearing in the material and may be subject to change from time to
time. Prospective investors are cautioned that any forward looking statement are not predictions and are subject to change without
prior notice. Recipients of this material should rely on their own investigations and take their own professional advice. Invasset or
any of its affiliates or employees shall not be in any way responsible for any loss or damage that may arise to any person from any
inadvertent error in the information contained in this report. Invasset. or any of its affiliates or employees do not provide, at any
time, any express or implied warranty of any kind, regarding any matter pertaining to this report, including without limitation the
implied warranties of merchantability, fitness for a particular purpose, and non-infringement. The recipients of this report should
rely on their own investigations.

Invasset and/or its affiliates and/or employees may have interests/ positions, financial or otherwise in the securities mentioned in
this report. Opinions expressed are our current opinions as of the date appearing on this material only. While we endeavour to
update on a reasonable basis the information discussed in this material, there may be regulatory, compliance, or other reasons that
prevent us from doing so. This reportis not directed to or intended for display, downloading, printing, reproducing or for distribution
to or use by any person in any locality, state and country or other jurisdiction where such distribution, publication or use would be
contrary to the law or regulation or would subject to Invasset or any of its affiliates to any registration or licensing requirement
within such jurisdiction. Invasset may or may not hold any securities discussed in the article in its portfolios. Invasset may or may not
take decisions based on the information contained in the article while curating portfolios for its clients. Without limiting any of the
foregoing, in no event shall Invasset, any of its affiliates or any third party involved in, or related to, computing or compiling the
information have any liability for any damages of any kind.

This research has been done by the
Core Fundamental Research Team of InvAsset PMS Desk.

Anirudh Garg Harshal Dasani Kalp Jain
anirudhgarg@invasset.com | harshaldasani@invasset.com | kalpjain@invasset.com
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