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Kalpataru Projects International Ltd: A Global Powerhouse in EPC and
Beyond

Diversified EPC Business: Kalpataru Projects International Ltd. (KPIL) stands as
a formidable entity in the Engineering, Procurement, and Construction (EPC)
domain, showcasing a diversified portfolio that spans transmission and
distribution, oil and gas pipelines, railways, buildings and factories, and water
pipelines. As one of the top three players in the domestic Transmission and
Distribution (TDI) sector, KPIL's 98% of business operations are rooted in these
varied EPC activities. This strategic diversification has fortified its market
presence, enabling it to tackle multifaceted projects with unmatched expertise.

Developmental Projects and Infrastructure Maintenance: KPIL's
developmental projects, although constituting approximately 2% of its business,
play a crucial role in its operational landscape. These projects encompass the
development, operation, and maintenance of essential infrastructure, reflecting
the company's commitment to long-term sustainable growth. This segment
ensures that KPIL not only builds but also sustains infrastructure, providing a
continuous value stream and reinforcing its role as a comprehensive service
provider.

Robust Order Book: As of Q1FY2k4, KPIL boasts an impressive order book valued
at around Rs. 47,300 crores. This extensive order book is diversified across various
sectors: Transmission & Distribution (33%), Buildings and Factories (22%), Water
(26%), Urban Infra (7%), Railways (9%), and Oil & Gas (3%). Notably, 61% of these
orders are from domestic projects, while 39% are from international ventures. This
balanced mix underscores KPIL's robust market positioning and its capability to
deliver on a global scale.

Global Footprint and International Operations: KPIL's global footprint extends
across 70 countries, with ongoing projects in more than 30 nations, spanning
America, Africa, Europe, the Middle East, and the Asia Pacific. The company
maintains a significant local presence in Sweden and Brazil, which are pivotal to
its international operations. In FY23, a substantial 33% of KPIL's revenue was
generated from international markets, highlighting its strategic focus on global
expansion and its ability to operate successfully across diverse geographies.

Manufacturing Capabilities and Output: KPIL owns and operates two major
tower fabrication facilities dedicated to its Transmission and Distribution
segment, with a combined capacity of 2,40,000 MTPA. In FY23, the company
produced approximately 1,22,600 MT of transmission line towers and structures,
showcasing its substantial manufacturing capabilities. Despite a slight decrease
from the 1,148,000 MT produced in FY22, these facilities remain critical to KPIL's
operations, enabling it to meet high demand efficiently and maintain its
competitive edge.

Sustainable Biomass Power Generation: In alignment with its sustainability
goals, KPIL operates two biomass-based power generation plants in Rajasthan,
India, with a combined capacity of approximately 16 MW. These plants utilize
agricultural waste and crop residues as their primary fuel sources, contributing to
the company's green energy initiatives. By leveraging biomass for power
generation, KPIL reduces its carbon footprint and promotes the use of renewable
energy sources, reinforcing its commitment to environmental stewardship.
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QU4 FY2y Q3 FY2y Qu4 FY23 Q0Q (0)4
Sales 5,971 4,896 4,882 21.96% 22.31%
Expenses 5,519 4,472 4,550 23.41% 21.30%
EBITDA 472 438 5L 7.76% 3.96%
Other Income 20 1 122 42.86% -83.61%
Net Profit 169 14l 140 17.36% 20.71%
EPS 10.16 8.68 9.60 17.05% 5.83%

ASSET

Result Highlights

Kalpataru Projects International Ltd: Robust Financial Performance in Qi FY2W

Strong Sales Growth: Kalpataru Projects International Ltd. (KPIL) has shown impressive sales growth in QU4 FY2k4, achieving Rs
5,971 crores, a significant increase from Rs 4,896 crores in Q3 FY24 and Rs 4,882 crores in QU4 FY23. This represents a quarter-on-
quarter (QoQ) growth of 21.96% and a year-on-year (YoY) growth of 22.31%. The substantial rise in sales indicates the
company's successful execution of its diversified projects and its ability to secure and complete high-value contracts across
various sectors. This growth reflects KPIL's strategic initiatives and robust operational capabilities.

Rising Expenses Amid Growth: KPIL's expenses have also increased in line with its growth, reaching Rs 5,519 crores in Ql FY2k,
up from Rs 4,472 crores in Q3 FY24 and Rs 4,550 crores in QU4 FY23. This translates to a QoQ increase of 23.41% and a YoY
increase of 21.30%. The rise in expenses is indicative of the higher operational costs associated with the expanded scope of
projects and the company's commitment to maintaining high standards in project execution and delivery. These rising costs are
areflection of the company’s investment in quality and capacity expansion.

Stable EBITDA Performance: The company's EBITDA for Q4 FY2k4 stands at Rs 472 crores, reflecting a 7.76% increase QoQ from
Rs 438 crores in Q3 FY2U4, and a slight increase from Rs 454 crores in Q4 FY23, marking a 3.96% YoY growth. The stable EBITDA
performance amidst rising expenses highlights KPIL's efficient cost management and its ability to maintain profitability while
scaling up operations. This consistency in EBITDA underscores the company's operational resilience and financial discipline. It
also demonstrates the company's capacity to manage expenses effectively while enhancing its revenue streams.

Significant Other Income Variations: Other income for KPIL in Q4 FY24 was Rs 20 crores, a notable increase from Rs 14 crores
in Q3 FY24 but a substantial drop from Rs 122 crores in Q4 FY23. The 42.86% QoQ increase is a positive sign, but the 83.61% YoY
decrease indicates significant fluctuations. These variations in other income can be attributed to non-operational factors such
as investments and one-time gains, reflecting the need for a diversified revenue stream to stabilize earnings from non-core
activities.

Improved Net Profit: KPIL's net profit for Qi FY2U reached Rs 169 crores, up from Rs 1lt& crores in Q3 FY24 and Rs 140 crores in
Q4 FY23. This represents a QoQ growth of 17.36% and a YoY growth of 20.71%. The consistent increase in net profit despite rising
expenses and fluctuating other income demonstrates the company's robust business model and effective financial
management. The steady growth in net profit is a testament to KPIL's strategic execution and profitability.

Earnings Per Share (EPS) Enhancement: The company's EPS for Q4 FY2l4 improved to Rs 10.16, compared to Rs 8.68 in Q3 FY24
and Rs 9.60 in QU4 FY23, indicating a QoQ growth of 17.05% and a YoY growth of 5.83%. The enhancement in EPS reflects KPIL's
strong financial performance and its ability to deliver value to shareholders. The steady rise in EPS is an encouraging sign for
investors, showcasing the company's commitment to growth and profitability.
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Highlights

FY 2024 Performance Highlights: Exceptional Growth and Strategic Wins: Kalpataru Projects International Ltd. (KPIL)
achieved remarkable financial performance in FY 2024, showcasing its highest-ever revenue and EBITDA. Revenue surged by
20% year-on-year (YoY) to Rs 19,626 crores, driven by robust execution and a diversified business mix. The company's EBITDA
reached a record high of Rs 1,628 crores, reflecting a 19% YoY increase, with an EBITDA margin of 8.3%. KPIL maintained a low
finance cost at 2% of sales in its core EPC business. Profit Before Tax (PBT) grew by 27% YoY to Rs 701 crores, while Profit After
Tax (PAT) increased by 19% YoY to Rs 516 crores. The company's order book hit a new high of Rs 58,415 crores, bolstered by
strategic wins in key sectors such as oil and gas, TED, and civil construction. KPIL also improved its working capital
management, reducing net debt by 25% QoQ to Rs 2,591 crores. Additionally, the company has maintained a strong focus on
sustainability and operational efficiency. These achievements underscore KPIL's operational excellence and strategic growth
initiatives.

Strategic Growth and Financial Resilience in Fy2li: Kalpataru Projects International Ltd. (KPIL) has demonstrated
outstanding performance in FY2l, underpinned by a strong financial profile and strategic growth initiatives. The company's
revenue surged to Rs 19,626 crores, marking a compound annual growth rate (CAGR) of 15%, while the order book grew to Rs
58,415 crores, a remarkable CAGR of 28%. Despite a challenging cost environment, KPIL maintained a resilient EBITDA margin
of 8.3%, with EBITDA reaching Rs 1,628 crores. Capex investments over the last four years totaled approximately Rs 1,700
crores, focusing on equipment, machinery, and tools to drive growth. The gross block of property, plant, and equipment (PPE)
stood at Rs 3,357 crores as of March 31, 2024. KPIL's efficient working capital management led to a net debt/equity ratio
improvement to 0.50, reflecting prudent leverage. With strategic priorities focusing on leadership positioning, capital
allocation, operational excellence, and a strong commitment to ESG, KPIL is well-positioned for sustainable value creation.

Strategic Market Positioning and Growth Prospects: Kalpataru Projects International Ltd. (KPIL) is strategically positioned
across high-growth EPC business verticals, capitalizing on diverse market opportunities. In the Power Transmission and
Distribution (TED) sector, KPIL anticipates substantial growth driven by the adoption of renewable energy, grid infrastructure
upgrades, and significant tender pipelines both in India and internationally. The Buildings and Factories (B&F) segment is
poised for expansion, fueled by rising urbanization, increased income levels, and India's burgeoning real estate market,
projected to reach USD 1 trillion by 2030. In Urban Infrastructure, KPIL is set to benefit from massive investments in highways,
metro rail, and airport projects, part of India's ambitious infrastructure development plans. The Water segment sees promising
opportunities from government initiatives like the Jal Jeevan Mission, focusing on water supply and treatment. Oil & Gas
remains a robust growth area with increased capex driven by high oil prices. Finally, the Railways sector is experiencing a
boost with increased capex for electrification, signaling, and safety improvements. KPIL’s diverse capabilities and strategic
alignment position it for sustained growth and market leadership.

Impressive Order Book and Strategic Order Inflows: Kalpataru Projects International Ltd. (KPIL) has reinforced its market
position with a robust order book and significant order inflows in FY2k4. The company reported an order inflow of Rs 30,022
crores, with substantial contributions from Transmission and Distribution (T&D) at 37%, Oil & Gas at 27%, Buildings and
Factories (B&F) at 22%, and Water projects at 5%. The order book as of March 31, 2024, stands at Rs 58,415 crores, reflecting
KPIL's diversified portfolio and strong execution capabilities. T&D projects dominate the order book with 35%, followed by BGF
at 19%, Water at 18%, and Oil & Gas at 16%. The geographic distribution of orders indicates a balanced approach, with 55%
from domestic markets and 45% from international markets. This strategic balance highlights KPIL's resilience and
adaptability in navigating both local and global markets. The company’s ability to secure large-scale, high-value projects
underlines its competitive edge and potential for sustained growth in the EPC sector. KPIL's consistent performance and
strategic diversification position it well for continued success.

KPIL's Commitment to Sustainability: A Vision for a Greener Future: Kalpataru Projects International Ltd. (KPIL) is
steadfast in its commitment to sustainability, as reflected in its comprehensive sustainability mission and ambitious goals.
KPIL aims to achieve water neutrality by 2032 through innovative practices, responsible procurement, and active community
involvement. By 2035, the company targets establishing a full circular economy for construction and debris waste, focusing
on reusing and recycling materials to minimize waste and conserve resources. Moreover, KPIL is dedicated to achieving carbon
neutrality for its Scope 1 and 2 emissions by 2040, demonstrating its proactive stance on combating climate change. This
holistic approach to sustainability is encapsulated in KPIL's mission to drive carbon and water neutrality across its operations
while striving for zero waste. These initiatives highlight KPIL's dedication to preserving the planet, supporting communities,
and ensuring long-term prosperity, reinforcing its role as a leader in sustainable business practices. Through these strategic
goals, KPIL is paving the way for a sustainable and resilient future, ensuring environmental stewardship.
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Technical Outlook
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Kalpataru Projects International Ltd
(Weekly Timeframe)
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The chart of Kalpataru Projects International Ltd. demonstrates a robust upward trend on the weekly timeframe. The stock is currently
trading at 31,220.20, showing a strong performance over the past few years. The chart highlights a breakout from significant resistance
zones around I450-¥520 and I900-I950, which now serve as support levels. This breakout is backed by substantial trading volumes,
indicating strong buying interest. The stock's consistent pattern of higher highs and higher lows is a classic indication of an uptrend.
Overall, Kalpataru Projects International Ltd. appears well-positioned for further gains, maintaining above key support levels and
continuing to attract strong buying interest.

Kalpataru Projects International Ltd. is showing strong upward momentum, trading above key moving averages. The 5-day SMA is 1217.40
and the 5-day EMA is 1233.00, indicating short-term strength. Long-term support is observed at the 200-day SMA of 858.57 and the 200-
day EMA of 919.14.

Kalpataru Projects International Ltd. exhibits moderate momentum with a daily RSI of 54.55 and a weekly RSI of 69.76, indicating a stable
trend. The stock is neither overbought nor oversold, suggesting potential for continued steady performance.

Moving Averages Days Simple Moving Average Exponential Moving Average

5 121740 1233.00

10 1198.40 1214141

20 1204.9% 1204.16

50 1186.26 1162.10

100 1053.70 1064.36

858.57 919.14

R11301.67 $11256.67 A
R2 1315.57 : 2";‘3?; $21242.77 Strength 54.55 69.76
R3 1338.07 $31220.27 index(CEl
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Disclaimer: This report has been prepared by the research department of Invasset, is for information purposes only. This report is
not construed as an offer to sell or the solicitation of an offer to buy or sell any security in any jurisdiction where such an offer or
solicitation would be illegal. Invasset have exercised due diligence in checking the correctness and authenticity of the information
contained herein, so far as it relates to current and historical information, but do not guarantee its accuracy or completeness. This
Document may contain confidential and/or privileged material and is not for any type of circulation and any review, retransmission,
orany other useis strictly prohibited. This Document is subject to changes without prior notice.

The opinions expressed are our current opinions as of the date appearing in the material and may be subject to change from time to
time. Prospective investors are cautioned that any forward looking statement are not predictions and are subject to change without
prior notice. Recipients of this material should rely on their own investigations and take their own professional advice. Invasset or
any of its affiliates or employees shall not be in any way responsible for any loss or damage that may arise to any person from any
inadvertent error in the information contained in this report. Invasset. or any of its affiliates or employees do not provide, at any
time, any express or implied warranty of any kind, regarding any matter pertaining to this report, including without limitation the
implied warranties of merchantability, fitness for a particular purpose, and non-infringement. The recipients of this report should
rely on their own investigations.

Invasset and/or its affiliates and/or employees may have interests/ positions, financial or otherwise in the securities mentioned in
this report. Opinions expressed are our current opinions as of the date appearing on this material only. While we endeavour to
update on a reasonable basis the information discussed in this material, there may be regulatory, compliance, or other reasons that
prevent us from doing so. This reportis not directed to or intended for display, downloading, printing, reproducing or for distribution
to or use by any person in any locality, state and country or other jurisdiction where such distribution, publication or use would be
contrary to the law or regulation or would subject to Invasset or any of its affiliates to any registration or licensing requirement
within such jurisdiction. Invasset may or may not hold any securities discussed in the article in its portfolios. Invasset may or may not
take decisions based on the information contained in the article while curating portfolios for its clients. Without limiting any of the
foregoing, in no event shall Invasset, any of its affiliates or any third party involved in, or related to, computing or compiling the
information have any liability for any damages of any kind.

This research has been done by the

Core Fundamental Research Team of InvAsset PMS Desk.

Anirudh Garg Harshal Dasani Bhavik Joshi
anirudhgarg@invasset.com | harshaldasani@invasset.com | bhavikjoshi@invasset.com
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