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Kaynes Technology India Ltd is a leading integrated Electronics System
Design and Manufacturing (ESDM) company providing end-to-end solutions
that span embedded design, prototyping, system integration, and high- CMP (18-09-2025) Rs. 6834
precision manufacturing. Founded in 1988 and headquartered in Mysuru, the
company serves marquee global clients across automotive, industrial,
aerospace, railways, EVs, and smart infrastructure verticals. Its 13 state-of- Face Value (in Rs.) Rs.10.0
the-art facilities across India are strategically located near key OEM clusters,
giving it the agility to scale production and meet customized demand. Over
the past decade, Kaynes has transitioned from a contract manufacturer into Enterprise Value (In Cr)[ Rs.4+5,655 Cr
a technology-driven engineering partner, combining product design

52 Week High/Low Rs.7,825/Rs.3,825

Market Cap (In Cr) Rs.45,809 Cr
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capability with manufacturing excellence. The company’s strong order book
of ¥7,401 crore—up sharply from ¥5,038 crore a year earlier—offers visibility | BSE 543664
of over two years of revenue. Supported by a healthy bclancfe she.et, a 31,400 et KAYNES:IN
crore QIP-funded capex plan, and global customer relationships, Kaynes
stands at the forefront of India’s ambition to become an electronics design | Sector SPeC'\iAG"‘Hh!”dUS“iG'
achinery

and manufacturing powerhouse.

Structural Shift: From EMS to Design-Led ESDM: Kaynes is undergoing a
fundamental shift from Electronics Manufacturing Services (EMS) to an
integrated ESDM model that combines design, manufacturing, and
engineering under one umbrella. The company’s ODM (Own Design Promoter 57.83% 53.52%
Manufacturing) share has doubled to 20 per cent from 10 per cent a year ago,
directly enhancing margins and customer stickiness. By investing in
embedded design and system engineering, Kaynes captures higher-value | DIl 17.88% | 22.39%
segments of the electronics value chain—reducing dependence on low-
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Fll 14.27% 10.71%

q oA n q Publi 10.03% 13.36%
margin assembly work. Management highlighted that all six business b s .
verticals registered 50—200 bps improvement in gross margins in Q1 FY26,
reflecting the success of this design-centric model. The transition also
strengthens Kaynes’ positioning in India’s push for self-reliant, innovation-led | (4, M M 1¥r
manufacturing and sets a template for the next generation of domestic ESDM
leaders. Nifty 50 -4.73% | 19.77% | 19.53%

Gabriel India | 0.56% | 7.56% | 0.32%

Strategic Investments: OSAT and HDI PCB Facilities: Two transformative capex initiatives define Kaynes’ next
growth phase—the Outsourced Semiconductor Assembly and Test (OSAT) facility at Sanand, Gujarat, and the High-
Density Interconnect (HDI) PCB plant in Chennai. Together representing over 450 crore of investment, these facilities
advance vertical integration from component design to semiconductor packaging and board manufacturing. The
OSAT unit, with capex of 340 crore, is on schedule for commercial production by December 2025 and has already
secured anchor clients across the US, Germany, and India. The HDI PCB plant, with 11k crore invested so far, will be
operational by January 2026. Both projects are backed by central and state subsidies and funded through a 31,400
crore QIP. These facilities will enable Kaynes to offer end-to-end semiconductor-to-system manufacturing solutions,
reduce import dependence, and capture global demand for trusted supply-chain alternatives to China and Taiwan.

Global Expansion: Building a Transnational Design-Manufacturing Ecosystem

Kaynes’ acquisition of August Electronics (Canada) marks a strategic entry into North America—providing access to
high-margin customers, advanced design capabilities, and a gateway for cross-border integration. The acquisition is
expected to contribute ¥175 crore to FY26 revenue and strengthen the India-Canada corridor as a competitive supply-
chain alternative. Management has articulated a “nibble-and-scale” inorganic strategy—acquiring niche, high-
impact design houses in Europe for engineering talent and North America for market access—before scaling based on
strategic fit. These moves elevate Kaynes from a domestic EMS player to a global ESDM platform capable of serving
Tier-1 OEMs across regions. The combination of international footprint, rising ODM share, and deepening design
expertise establishes Kaynes as one of the most integrated players in India’s electronics manufacturing landscape,
aligned with global clients pursuing a China-plus-one diversification strategy.
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Q1 FY26 Result Update

Q1 FY26 Result Comparison (In Rs Cr)

Q1FY26 Qu4 FY25 Q1FY25 QO0Q YOY
Sales 67347 984.48 503.98 -31.59% 33.63%
Expense 560.43 816.62 4+37.08 -31.37% 28.22%
EBITDA 113.04 167.86 6690 -32.65% 68.96%
Other Income 27.10 2047 28.31 32.38% -4.27%
Net Profit 74.61 116.20 50.78 -35.79% 46.92%
EPS 1114 18.13 794 -38.55% 40.30%

Result Highlights

Sales Growth Analysis: Kaynes Technology India Ltd recorded a strong performance in Q1 FY26, with consolidated revenue
rising 34% year-on-year to ¥673.5 crore, supported by healthy execution across all six verticals. Growth was broad-based,
led by industrial, EV, railways, and aerospace segments, while the automotive vertical saw temporary moderation due to
destocking. The diversified business mix ensured resilience, as newer verticals such as aerospace and railways gained
traction with fresh order wins. The order book expanded to ¥7.401 crore, up nearly 47% year-on-year, providing multi-year
revenue visibility. Management maintained its full-year guidance of 34,500 crore in revenue for FY26, backed by stronger
Q2-Q3 execution.

Expense Management Insights: Expense discipline was a key driver of operating improvement during the quarter. Material
costs as a percentage of sales reduced, reflecting improved sourcing efficiency and greater localization. Higher ODM (Own
Design Manufacturing) contribution—now at 20% of revenue—also supported cost optimization. Working capital days
increased to 132 from 113, mainly on account of ¥350 crore of acquisition-related receivables, which are not yet due and
expected to normalize by H1 FY26. Inventory levels rose marginally to 115 days, indicating preparedness for higher Q2 and Q3
order execution. Management emphasized continued focus on efficient inventory management and customer-side
coordination to enhance cash conversion through FY26.

EBITDA Performance: EBITDA grew 69% year-on-year to ¥113 crore, with margins expanding 350 basis points to 16.8%
compared to 13.3% in Q1 FY25. Margin expansion was broad-based across all verticals, driven by material cost reduction,
scale leverage, and higher ODM contribution. Each of the six business segments registered 50—200 bps improvement in gross
margins. The sustained increase in design-led manufacturing, coupled with an improved product mix, supported strong
operating leverage despite inflationary pressures. The margin profile in Q1 exceeded management’s earlier guidance of
15.6%, and similar levels are expected to sustain through FY26 as higher-value contracts begin execution.

Net Profitability: Net profit rose 47% year-on-year to ¥74.6 crore, with PAT margin improving to 11.1% from 10.1% in the same
quarter last year. The profitability uptick reflected stronger operational performance and cost efficiencies. Return ratios
remained healthy, with ROE at 15.4% and ROCE at 13.7% for Q1 FY26. Improved profitability across subsidiaries and
acquisitions, particularly in North America, further enhanced blended margins. The management reiterated that earnings
accretion is structural—driven by higher design content, value-added manufacturing, and operational discipline rather than
short-term cost benefits.

Summary and Future Outlook: The Q1 FY26 results highlight sustained momentum in both revenue and profitability,
demonstrating the scalability of Kaynes’ integrated ESDM model. The robust order book, strong pipeline across railways,
aerospace, and industrial verticals, and the upcoming commercial readiness of the OSAT facility in Gujarat and HDI PCB
plant in Chennai are expected to act as key growth levers over the next few quarters. EBITDA margins are likely to remain
above 16%, supported by product mix and design-led execution. With cash flow normalization and capex nearing peak levels,
Kaynes is positioned for consistent earnings growth and expanding global relevance in the electronics manufacturing
ecosystem.
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Q1FY26

The management of Kaynes Technology India Ltd, during its Q1 FY26 earnings call, outlined a quarter marked by
robust growth, margin expansion, and strong visibility across business verticals. The leadership reiterated that the
company is transitioning from a conventional EMS (Electronics Manufacturing Services) provider to an integrated
ESDM (Electronics System Design and Manufacturing) solutions partner, combining design, manufacturing, and
system integration capabilities under one platform.

Business and Financial Overview: Consolidated revenue for Q1 FY26 stood at ¥673.5 crore, registering a 34% year-
on-year increase, while EBITDA surged 69% to ¥113 crore and margins expanded to 16.8%, a rise of 350 basis points
over the previous year. PAT grew 47% year-on-year to ¥74.6 crore, reflecting stronger operating leverage and cost
discipline. Management emphasized that the improvement was not concentrated in any one business line; all six
verticals witnessed margin expansion ranging between 50 and 200 basis points. The increase in gross margins was
attributed to a combination of material cost optimization, higher ODM (Own Design Manufacturing) contribution, and
the scaling up of high-value verticals such as industrial, EV, railways, and aerospace.

Revenue Mix and Order Book: The order book expanded to ¥7,401 crore, up nearly 47% from ¥5,038 crore a year ago,
ensuring more than two years of revenue visibility. The order inflows were broad-based across end-markets, with
strong momentum in industrial, aerospace, and railways. The automotive segment grew modestly at ~24% due to
temporary destocking in the supply chain but is expected to regain pace from Q2 onwards. Management noted that
aerospace and railways are likely to emerge as major growth engines in FY26, supported by new client wins and large
project ramp-ups. Aerospace revenue is projected to account for around 8% of FY26 turnover, while the railway
segment, led by the Kavach program and ODM-linked products, is expected to reach 10—12%.

Working Capital and Cash Flow Management: Working capital days rose to 132 from 113 in the prior year, primarily
driven by an increase in receivables linked to acquisitions and not-yet-due payments amounting to ¥350 crore.
Management clarified that this spike is temporary, resulting from advance preparations for higher executionin Q2 and
Q3. Excluding these acquisition-related receivables, working capital days are expected to normalize to around 70 by
year-end. The leadership reaffirmed a strong focus on cash flow generation and expects significantly positive
operating cash flow in FY26. Initiatives such as supplier-managed inventory, improved forecasting, and tighter
customer credit controls are being implemented to further optimize cash cycles.

Strategic Projects and Capex Update: Key updates were shared on major ongoing projects. The OSAT (Outsourced
Semiconductor Assembly and Test) facility in Sanand, Gujarat, is progressing as per schedule, with proto shipments
already underway. Commercial production is targeted for December 2025, with capex of ¥340 crore planned, of
which over ¥313 crore has been spent. The facility has already secured three anchor clients from the US, Germany, and
India, and has signed MoUs with four additional partners. The HDI PCB plant in Chennai is also on track, with
operational readiness expected by January 2026. Approximately %114 crore has been deployed toward this project.
Both facilities are being funded through proceeds from the 1,400 crore QIP raised earlier, and will qualify for
government subsidies upon commissioning.

Inorganic Growth and Global Expansion: The acquisition of August Electronics (Canada) marks Kaynes® first
international foray and is expected to contribute ¥175 crore to FY26 revenue. The management reiterated that this
acquisition provides access to high-margin North American clients and advanced design capabilities. It also enhances
Kaynes’ credibility with global OEMs pursuing a China-plus-one strategy. The company plans to replicate this success
with selective acquisitions in Europe for design talent and North America for market access, following a “nibble and
scale” approach that prioritizes strategic fit and operational control.

Guidance and Management Commentary: For FY26, the leadership reaffirmed revenue guidance of 4,500 crore,
with expected contributions of 3,250 crore from ESDM, 3100 crore from OSAT, and 175 crore from August Electronics.
EBITDA margins are expected to remain above 16%, sustained by product mix improvement, cost efficiencies, and
higher ODM share. Management remains optimistic about achieving “significantly positive operating cash flows” for
the year and reiterated its commitment to reducing working capital intensity.
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Technical Outlook

11,000.00

Kaynes Technology India Ltd o

$,200.00

Daily Timeframe

8,400.00

‘ ‘ 1 i i ‘ 740000

ha M
Al | I I
e b et b
S _— ST
im*' MTI | ﬂ*lu T \WL '“hnu“ul ‘ 6,250.00

L* ) Ll 'nrl.w.l P, i
lh' I" ‘f'll'l ‘Th'.,im‘lrmﬁ e fiy " 5,650.00

5,050.00

4,650.00

i'Milil ”f
i
l | 4,250.00

3,850.00

3,350.00

E i iOO
Illllllllll IIIII'II|I||||III|||II|III ‘llllllllllllllllllIIIIII“I" IIIIIIIIII|II||II|I||IIII|II||||II|||II||I|||I|||||I|I||II|I|IIII llllIllllllllIllll-lllllllll‘llII.I.II'IllllllllIIIIIIII'IIIIIllIIIIIllIIIII'I 2

2025 Feb Mar Apr Jun Jul Aug Sep Oct Nao

Kaynes Technology India Ltd is currently trading near 36,727, showing signs of consolidation after a strong uptrend. The daily chart reveals
that the stock has been moving within a rising channel since April 2025, supported by higher highs and higher lows, reflecting sustained
buying interest. The price action recently tested the upper resistance zone near ¥7,600-37,800 and has since pulled back toward the lower
boundary of the trendline, where short-term support lies around ¥6,700-%6,500. This corrective phase appears healthy within the broader
bullish structure and may help reset momentum indicators before a potential resumption of the uptrend.

Momentum readings suggest moderation in strength. The Relative Strength Index (RSI) stands at 41.41 on the daily timeframe and 56.45 on
the weekly timeframe, indicating that the stock has cooled off from overbought levels. The daily RSI reflects short-term weakness, while the
weekly RSI maintains a neutral-to-positive bias, suggesting that the medium-term trend remains intact but near-term consolidation is
likely.

Moving averages support this view. The 5-day SMA at 7,147 and 10-day SMA at 7,173 highlight the immediate resistance zone, while the 20-
day SMA at 7,215 marks the upper short-term barrier. The 50-day SMA at 6,723 and 100-day SMA at 6,286 provide intermediate support,
whereas the 200-day SMA at 5,820 reinforces the long-term uptrend. Exponential moving averages across all key durations remain
positively aligned, confirming that broader momentum continues to favor the upside despite temporary pullbacks.

Moving Averages Days Simple Moving Average Exponential Moving Average

5 7.147.00 7,050.36
10 7.173.40 7,139.60
20 7,215.35 7,115.10
50 6,723.12 6,799.26
100 6,286.54 6,416.50
5,819.99 5,934.21
R1: 7,162.30 . $1: 7,063.36 o
R2: 7,192.86 7":'1‘2:3‘3 $2:7,032.8 Strength 4141 56.45
R3: 7,2u2.33 $3: 6,983.3 indexiBSl
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Disclaimer: This report has been prepared by the research department of Invasset, is for information purposes only. This report is
not construed as an offer to sell or the solicitation of an offer to buy or sell any security in any jurisdiction where such an offer or
solicitation would be illegal. Invasset have exercised due diligence in checking the correctness and authenticity of the information
contained herein, so far as it relates to current and historical information, but do not guarantee its accuracy or completeness. This
Document may contain confidential and/or privileged material and is not for any type of circulation and any review, retransmission,
orany other use s strictly prohibited. This Document is subject to changes without prior notice.

The opinions expressed are our current opinions as of the date appearing in the material and may be subject to change from time to
time. Prospective investors are cautioned that any forward looking statement are not predictions and are subject to change without
prior notice. Recipients of this material should rely on their own investigations and take their own professional advice. Invasset or
any of its affiliates or employees shall not be in any way responsible for any loss or damage that may arise to any person from any
inadvertent error in the information contained in this report. Invasset. or any of its affiliates or employees do not provide, at any
time, any express or implied warranty of any kind, regarding any matter pertaining to this report, including without limitation the
implied warranties of merchantability, fitness for a particular purpose, and non-infringement. The recipients of this report should
rely on their own investigations.

Invasset and/or its affiliates and/or employees may have interests/ positions, financial or otherwise in the securities mentioned in
this report. Opinions expressed are our current opinions as of the date appearing on this material only. While we endeavour to
update on a reasonable basis the information discussed in this material, there may be regulatory, compliance, or other reasons that
prevent us from doing so. This reportis not directed to or intended for display, downloading, printing, reproducing or for distribution
to or use by any person in any locality, state and country or other jurisdiction where such distribution, publication or use would be
contrary to the law or regulation or would subject to Invasset or any of its affiliates to any registration or licensing requirement
within such jurisdiction. Invasset may or may not hold any securities discussed in the article in its portfolios. Invasset may or may not
take decisions based on the information contained in the article while curating portfolios for its clients. Without limiting any of the
foregoing, in no event shall Invasset, any of its affiliates or any third party involved in, or related to, computing or compiling the
information have any liability for any damages of any kind.

This research has been done by the

Core Fundamental Research Team of InvAsset PMS Desk.

Anirudh Garg Harshal Dasani Kalp Jain
anirudhgarg@invasset.com | harshaldasani@invasset.com | kalpjain@invasset.com
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